
Need Funding? Buying?
Selling? Let us Fill you in
on how to do it.

This advanced session will spend four hours on
money; how to get it and how to use it for parking
operations. Need funding for a new garage? Want to
acquire funds for your development, city, or universi-
ty by leasing out your garages to private industry?
This is about the business side of parking.

Designed for senior management, this seminar
brings together experts from the money markets.
There’s a lot out there, and they want to provide it to
you. Here’s how.

Headed by Robert Caplin of Chicago based Next
Realty, this session will bring together realtors, mer-
chant bankers, and funding specialists. 

Bring your project or needs to this group – you
might be able to solve it on the spot.

Training Programs for Off
Street and On Street Slated

Two special programs for those directly involved
in Off Street and On Street Parking will be given dur-
ing the PIE event. These eight hour sessions delve
deeply into the complexities of running on and off
street parking operations. Two industry experts Den-
nis Cunning of DLC Consulting and Joe Sculli of
Chance Management Advisors will spend a day teach-
ing the details of on and off street parking.

On Street - Reviewing the Managerial and Oper-
ational elements that determine a program's success -
Dealing with Key constituencies - Technical Issues of
meters, collections, pay and display - Balancing on
and off street requirements. Joe Sculli brings decades
of experience both running on street operations and
consulting with cities on their on street issues. 

Off Street - Your Relationship with your operator
(contracts) - Maintenance - Revenue control - Equip-
ment, Operations - Rate setting - Auditing, Valet
Operations and Marketing. Dennis Cunning has
served in all aspects of off street operations including
senior management levels with major parking opera-
tors. He consults with parking operations world wide.

These two sessions are run in parallel with the
conference program and need separate registration.
See the reg form for pricing and details. On Street will
be held Wednesday, September 28 and Off Street
Thursday, September 29th.

Something Unique: 
A Parking Job Fair

PIE is striving for innovation and this year is no excep-
tion. Industry employers will be holding a job fair on
Wednesday morning, September 28. This informal session
will enable recent graduates to meet potential employers
and find out just what parking and transportation is all
about.

Promoted to local universities, colleges, and govern-
ment placement offices, the job fair will attract potential
employees from all major disciplines including engineer-
ing, architecture, planning, marketing, law, design, soft-
ware, management, and operations.

Attendees to the fair will also have the opportunity to
tour the exhibit hall and see just what products and serv-
ices are provided in our most important industry. Compa-
nies will have tables set up in the room and be able to pro-
vide information to the attendees and make appoint-
ments for interviews later in the day or at a future time.
They can also invite candidates to see their company’s
wares at specific showings in the exhibit hall.

The job fair will take place Wednesday morning in the
ballroom of the Hyatt Regency hotel, connected by walk-
way to the convention center. 

Seminars and Presentations:
Monday – September 26
Boot Camp – 8:30 – 12:30
Advanced Information on Funding – 8:30 – 12:30

Tours: City of Baltimore – Monday – 1-4 PM
University of Maryland – Tuesday  2:30 – 5 PM
Baltimore Washington International
Airport – Wednesday 2:30-5 PM

The High Cost of Free Parking Plenary session 
This is the book everyone is talking about – how does subsidized parking affect the
quality of life in cities, and how will changing that affect you and our industry. A uni-
versity professor and editor of the book discusses these issues and answers your
questions. Mike Manville – UCLA.

Pay on Foot - CPMT 101
It’s here. It saves money, it saves time, and customers love it.Why not install a POF
system in your garage? But there may be reasons not to. Here is the good, bad and
ugly of POF. After this session, you will probably rush out to the exhibit hall and place
an order.With this seminar at least you will know what you are buying, and why.

Simple one in one out - CPMT 102
Tired of complex systems? Heard about all the bells and whistles? What’s wrong with
a little one in/one out control system? It works, it’s cheap, and when properly
installed and vetted, can do the job. Andrea Chavez Dietz – Director of Business
Development, Airport Fast Park.

Using internet for data transfer? Guess Again - CPMT 103
This seminar will send chills down your spine. Everyone wants IP communications.
IT could lead to your downfall. An expert in computer security talks about the prob-
lems with today’s computer madness and what to do about it.You’ve read him in PT,
now hear and ask questions. This presentation could save you a bundle. Auri
Rahimzadeh,The Auri Group.

Opening Hours
Exhibit hours will be as follows:
Tuesday September 27 12:00 noon - 5:00 p.m.
Wednesday September 28 10:00 a.m. - 4:00 p.m.
Thursday September 29 10:00 a.m. - 4:00 p.m.
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Personnel Selection and Vetting - CPMT 104
Your problems began when you hired your first employee and they haven’t stopped
now.What’s the problem now? The future is computers and IT. Promotion from within is
difficult. This presentation reviews the ways of finding good people, compensating
them, and after you find them, keeping them. Charlie Munn, Scotchtown Associations.

Auditing your Garage - CPMT 105
This is where the rubber meets the road. A good first line audit makes you money, saves
you money, and can be done in house. Let one of the industry’s foremost experts on
auditing show you how.This seminar alone will pay for your entire trip to Baltimore.
Dennis Cunning, DLC Associates.

Marketing your Location - CPMT 106
That’s right – Fill those spaces. Full at 9 AM, Empty at 4 PM. How about some ideas for
non peak parking? Ever consider selling night-time parking to the apartment owners
across the street? Are there restaurants that need spots for their valets? This seminar
can help you out with real world solutions by those that have used them.Tom Lombar-
di, Airport Parking Lots.

Rate Setting - CPMT 107
Are you charging enough? Are you charging too much? How much will the traffic bear?
Can you raise your rates without customers even knowing it? This is the place to be. Per-
fect for operators, cities, universities, airports and complex owners alike. Charge for
parking at a shopping center? Routine in some places, a horror at others.This seminar
clears the air. Dennis Cunning – DLC Consulting.

PT Surveys – Garage Maintenance - CPMT 108
Do you think you are saving money by leaving well enough alone? – That little decision
could cost you Millions of Dollars and perhaps even your entire garage. Find out how a
little maintenance goes a long way – and how proper design in the beginning can help,
too. Plus a report on Parking Today’s Survey on maintenance – how much do people
spend, and should they budget more. Jay Thomas, the Structural Group.

Operator Selection and Contract Management - CPMT 109
Here we go where few have gone before. How about a list of questions to ask your
potential parking operator? You are an operator? How about a list of answers to those
questions? This seminar is for anyone who is a parking operator, hires an operator, or
manages a contract. Listen to all sides and go away an expert. Barbara Chance, Chance
Management Advisors

Customer Service and Training - CPMT 110
Why not provide good service? You don’t really, you know. Service is your customer’s
biggest complaint.Are your attendants difficult, lines long,garage dirty and dark,equip-
ment difficult to use? If you can honestly answer “no” to all these, skip this seminar.
However, if you answered “yes” or simply “don’t know” fill those seats on the front row.
Robert Milner, University of Maryland, Baltimore.

Alternative Fuel – Environmental AND Patriotic - CPMT 111
Experts from private industry and the public sector discuss the ramifications of the use
of alternative fuel vehicles. This includes the successes in using alternative fuel pro-
grams, government funding sources, and the benefits to your operations. AFV are used
for both enforcement and shuttle/transportation operations. Stephen Ellis, American
Honda Motors.

What technology do parking managers need? - CPMT 201
Considering changing your software? It can be a win or a lose. A panel of experts who
run municipal, university, airport and private parking operations will discuss parking
systems, their capabilities and shortcomings, and how they should evolve to support
the changing needs of parking management. Those in attendance will also have the
opportunity to contribute to the discussion.Tim McGinn of T2 Systems will moderate.

Transportation – Success with shuttles - CPMT 202
Don’t buy a shuttle, partner with transit to get people to and from work - U-PASS. Or
learn about a significant program in Texas including an E-bus which provides students
with safe transportation to downtown eating and entertainment establishments. And
hear a consultant talk about transportation master planning. – Diana Perey, University

of Washington, Robert Harkins, University of Texas, Barbara Chance, Chance Manage-
ment Advisors.

Security – It’s on everyone’s mind - CPMT 203
The security of your parking operation is the security of your business. It’s in the head-
lines and everyone knows that garages aren’t secure – Time to change the paradigm.
Here’s where you discover what to do to make the perception of security in your facility
become reality. Paul Ragonese – Doral Arrowood Conference Resort.

Onstreet Alternatives – The Demise of the Single Space 
Meter - CPMT 204
Ok, the gloves come off – Here’s where you learn about Pay and Display.Why and why
not. Let’s talk about successes and failures. And why each happened.This seminar fea-
tures professionals who actually lived through the changeover and lived to tell about it.
Get a dozen reasons to pack your single space meters away.

Single Space Meters – They aren’t dead yet - CPMT 205
The other side of the story. Don’t count us out yet. A dozen reasons to keep your meters.
Lets talk upgrades, lets talk ease of use, lets talk customer service, and lets talk budgets.
Listen to pros who DIDN’T CHANGE, and why.

The Numbers – Where we will be in this industry Next year 
and the Next Decade - CPMT 206
Researcher and scholar Dale Denda brings the numbers to PIE – What’s happening in
the parking industry – who is building what? How many garages will be built in 2006,
2007 or 2008?  What are the trends for expansion, construction, and your operation?
How will the Chinese steel and concrete requirements affect the cost of building next
year? This is news being made at PIE.

Electronic Payment Options - CPMT 207
How about a parking facility that doesn’t accept cash. Credit Cards, Debit Cards, Cash
Cards, AVI, Smart Cards, Cell phones and the rest.Which is best for you? What do they
really cost? How does it work? How to reasonably deliver this service? This is for anyone
who doesn’t accept electronic payment options now or who does and isn’t happy with
the result. Dave Harnkess and Herb Anderson, Imperial Parking.

Doing more with Less – A perennial Problem - CPMT 208
Here’s the seminar for all of you who have been tasked with doing more, but have your
budget slashed. Yes there are ways, and this is the place to get the list. Kim Jackson,
Executive Director, the International Parking Institute.

Marketing for Parking – A Primer - CPMT 209
OK, you can run your facility, but how do you fill it without spending more money than
Nike. An expert in dealing with presenting your product (that’s parking) to your cus-
tomers. Fill the garage, raise a rate, change the rules, keep them happy. Kimberly Kayler,
Creative Communications.

Lighting and its relationship to your parking success - CPMT 210
So it’s just a light bulb and a bill you pay each month.WRONG! Proper lighting can be a
critical aspect of your facility, surface or garage. Proper lighting attracts customers, and
chases away criminals. Plus the right system can save you big bucks. Here’s the place to
find out how and why. Don Monahan,Walker Parking Consultants.

Outsource your Parking Operation - CPMT 211
Yep, this may be the solution for you. Let private industry take over your municipal
parking operation.They can handle it all or part. Here are the pitfalls and the benefits.
You decide. If you are even remotely considering outsourcing (and who isn’t),
this is for you.Tryst Anderson, Consultant.

ROUND-TABLES and their leaders
• Developers/Owners 

• Operators  Michael J. Nichols, Director of Sales & Marketing, Parking Management, Inc.

• Universities –Diana Perey, University of Washington

• Cities/Parking Authorities – Peter Little, City of Baltimore

• Airports- Richard Keen, Baltimore Washington International Airport

• State/Regional Associations – Michael Klein, NY State Parking Assocaition
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Full Information on Convention Center,
Transportation and Hotel Services

Nestled in the heart of downtown, the Center's loca-
tion is a tourist's dream and a meeting planner's delight.
From the world renowned Inner Harbor to historic Little
Italy, our site offers attendees a grand variety of attractions
and meeting planners an affordable prime destination.

The Center is conveniently located close to public
transportation for easy access by MARC Train or Balti-
more's Lightrail to Washington, D.C. or the Baltimore
International Airport (BWI). Baltimore's Penn Station is a
short 7-minute drive while BWI Airport is only 20 minutes
by car.

Parking Conference Headquarters Hotel

PIE Host Hotel is connected by walkway to the con-
vention center.
Hyatt Regency Baltimore, on the Inner Harbor
300 Light Street
Baltimore, MD 21202

Reservations

PIE Discounts: Single - 180.00, Double - 205.00 
Triple - 230.00

Reservations deadline for discount is August 16, 2005.
Call (410) 528-1234 or (800) 233-1234.

Additional Hotel Service
Hotel rooms can be booked via TTG, the official

travel agent for Intertraffic North America 2005. TTG
offers a free service to reserve rooms at reduced prices
in Baltimore in connection with the event. 

For reservations and information you may contact
TTG directly as follows: 

Online Hotel & Travel Arrangements
Toll Free Number in the USA: 800-395-0783
International Number: +1-312-527-7270
Intertraffic@ttgonline.com
Fax: +1-312-329-9513

For more information on anything to do with this event contact: 
Sandra Watson, Director of Seminars and Exhibitions, Parking Today • 310 390 5277 Ext 4 • sandra@parkingtoday.com

Monday 26th 
7:30 - 5:00

8:30 - 12:30
1:00 - 4:00 
Tuesday 27th
7:30 - 11:00
8:00 - 8:55
9:05 - 10:00
10:00 - 10:20
10:20 - Noon
Noon -  2:00

2:00 -  2:55
3:05 - 4:00
4:00 - 5:00
2:30 - 5:00
Wednesday 28th
8:00 -  8:55
9:05 -10:00
10:00 - 11:00
11:00 - Noon
Noon - 2:00

2:00 - 3:00
3:00 - 4:00
2:30 - 5:00
Thursday 29th 
7:30 - 9:00
7:30 - 9:00
7:30 - 9:00
9:05 - 10:00
10:00 - 11:00
11:00 - Noon
Noon - 1:00
1:00 - 1:55
2:05 - 3:00
3:00 - 4:00

CPMT Schedule 1
Exhibition Set Up
Boot Camp
Tours -- City of Balt 

Exhibition Set Up
CPMT 101 Pay on Foot
CPMT 102 Small Systems
Break
CPMT plenary session
Exhibition Visits
CPMT 111 Alternate Fuel
CPMT 103 Data Transfer/Internet
Exhibition Visits
Tour of Univerity of Maryland

CPMT 104  Personnel Selection
CPMT 105  Auditing
Exhibition Visits
CPMT 106 Filling your Garage
Exhibition Visits

CPMT 107  Rates
Exhibition Visits
Tour of BWI

Round Table Universities
Round Table Cities
Round Table Airports
CPMT 108 Maintenance
Exhibition Visits
CPMT 109 Operator Selection
Exhibition Visits
CPMT 110 Customer Service

Exhibition Visits

Monday 26th 
7:30 - 5:00
8:30-12:30

Tuesday 27th
7:30 - 11:00
8:00 - 8:55
9:05 - 10:00
10:00-10:20
10:20 - Noon
Noon - 5 PM
2:00 -  2:55
3:05 - 4:00

Wednesday 28th
8:00 - 8:55
9:05 -10:00
10:00
11:00 - Noon
Noon- 1:00

2:00 - 3:00
3:00 - 4:00

Thursday 29th
7:30 - 9:00
7:30 - 9:00
7:30 - 9:00
9:05 - 10:00
10:00 - 11:00
11:00 - Noon
Noon - 1:00
1:00 - 1:55
2:05 - 3:00
3:00 - 4:00

Vendor 

Vendor 1

Vendor 2

Vendor 3

Vendor 4

Vendor 6

CPMT Schedule 2
Exhibition Set Up
Advanced Parking Funding
Must have Advance Reservation

Exhibition Set Up
CPMT 201 Technology
CPMT 202 Transportation and Shuttles
Break

Exhibition Visits

CPMT 203 Security
Exhibition Visits
Must have Advanced Reservation

CPMT 204 Pay and display
CPMT 205 Meters -- Are they here to stay
Exhibition Visits
CPMT 206 The Future -- The Numbers
Exhibition Visits

CPMT 207 Electronic Payment Options
Exhibition Visits
Must have Advanced Reservation

Round Table Operators
Round Table Developers/Owners
Round Table Everyone else
CPMT 208 Doing more with Less
Exhibition Visits
CPMT 209 Marketing for Parking
Exhibition Visits
CPMT 210 Lighting
CPMT 211 Outsourcing
Exhibiton Visits

Training

ON Street
Training
8am-4pm

Off Street 
Training
8am-4pm

Exhibition

Exhibition
Open 
Noon-5pm 

Exhibition
Open
10am-4pm 

Exhibition
Open
10am-4pm 

Schedule of Events
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❑ All three days $495.00

❑ One day $300.00     

❑ Tuesday ❑ Wednesday ❑ Thursday

MONDAY SEMINARS (4 HOURS EACH - CONCURRENT) 

❑ Parking Boot Camp    $200.00
w/Full Conference Registration $50.00

❑ Advanced Parking Seminar $200.00
w/Full Conference Registration $50.00

Parking Training Program - CPMT (Full Day)

❑ On Street Parking and Revenue Control  (Wed) $200.00
w/Full Conference Registration $50.00

❑ Off Street Parking and Revenue Control  (Thu) $200.00
w/Full Conference Registration $50.00

REGISTER ME FOR:
Conference for Parking Management and Technology AND full entry into the Exhibition.

CONTACT INFORMATION:

Name __________________________________________________________________________________________________________________________________

Title   __________________________________________________________________________________________________________________________________

Organization   ___________________________________________________________________________________________________________________________

Address  _______________________________________________________________________________________________________________________________

City  ________________________________________________________    State/Province_________________________    Zip/Postal Code  _____________________

Telephone  __________________________________________________     Fax  _____________________________________________________________________

Email   _________________________________________________________________________________________________________________________________

QUESTIONS? CALL SANDRA WATSON AT 310 390-5277 X4
FAX COMPLETED FORM TO 800 758-0935. OUTSIDE THE U.S., FAX TO 760-743-7979

(DIRECT FAX: 760-743-7979)

PAYMENT:
Invoice my organization or company: 

❒ P.O. ATTACHED      P.O. NUMBER ____________________________________________

Charge my credit card: ❒ VISA  ❒ MASTERCARD ❒ AMEX ❒ DISCOVER

Card number _________________________________________  Exp date _________________

Name on card __________________________________________________________________

Signature ______________________________________________  Date __________________

Paying by check :   Make checks payable to Bricepac, Inc. and mail to:

Bricepac, Inc
PO Box 66515
Los Angeles, CA 90066

LOCATION:
Baltimore Convention Center
Baltimore, Maryland

QUESTIONS?
Contact: Sandra Watson 
310 390 5277 Ext 4 
or check our web site at
www.parkingtoday.com/pie 

CANCELLATION CHARGES
$50 if more than 30-day notice
50% if less than 30-day notice

sponsored by

a division of Bricepac Inc.

Exhibition entry included
Register me for tours
❑ Monday (1pm) City of Baltimore
❑ Tuesday (2:30pm-5pm) University of MD
❑ Wednesday (2:30pm-5pm) BWI

CONFERENCE REGISTRATION
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IntegraPark offers Paris, the premier billing and receiv-
ables system for monthly parkers. It can be integrated with
many popular card access systems to make sure that all
active cards are being billed. Paris also ensures compliance
with complex lease terms, including rate escalations, mini-
mum billings and parker limits. The system provides com-
plete account history, professional invoices and full audit
trails; it also calculates prorations for new and terminating
parkers, and supports automatic monthly payments from
credit cards and pre-authorized debits. 

IntegraPark’s Geneva application uses data from your
revenue control system to track and analyze your opera-
tions, then posts the financial results to your general ledger
system. Geneva is an enterprise-wide revenue management
system built specifically for the parking industry. It pro-
vides bank account reconciliation, calculates revenue budg-
ets and rate projections, enables instant analysis for upper
management and clients, and eliminates tedious spread-
sheet reporting and duplicate data entry. 
Visit us at Booth 1328. Or call us at (281) 481-6101; 
e-mail at sales@integrapark.com; or  log on to 
www.IntegraPark.com.

GMG Systems is proud to
introduce APP3000 -- the com-
plete revenue and access con-
trol solution for automated
parking garages. APP3000 pro-
vides secure centralized Web-
based administration and
reporting for single or multiple
parking locations connected
through encrypted, secure

Internet connections.
All GMG products are based on secure Linux platform

and powerful Java technology, which enables the design of
a fundamentally different type of parking system: 

A system with Web-based user interface and native
Internet connectivity. 

A system that transmits audio and video in real-time. 
A system that is sophisticated but still easy to use and

manage. 
A system that is ready for the future.
GMG Systems offers a full line of parking equipment:

APP3100 Ticket Dispenser, APP3200 Exit Station (Verifier),
APP3400 Fee Computer, APP3800 Automatic Pay Station,
APP3900 Secure System Server.
See us at Booth 1432. Or call us at (888) 464-7978, ext. 705;
e-mail at valenting@gmgsys.com; or log on to
www.gmgsys.com.

MySpot 200 is a low-
cost, self-contained,
wiring-free, remote-con-
trolled barrier. The device
is permanently mounted
in the parking space and
blocks entry when raised.
When the authorized car
approaches the parking
space, the driver activates

a key chain transmitter from inside the car. This lowers the
barrier, allowing access to the space.

This innovative product does not use batteries for power-
ing the barrier. MySpot 200 captures the energy from the
vehicle’s weight as the car enters or leaves the space, and
stores it for future use, on command, to raise the barrier

once the car has left the space. 
No digging is required. The unit is surface-mounted

using bolts and anchors. The rugged, low-profile, sealed-
aluminum housing allows vehicles to drive anywhere over
the unit. A special mechanism protects the raised barrier
from excessive forces, vandalism and abuse.

The sealed unit is equipped with a radio receiver that will
run on the internal standard alkaline batteries for two to
four years. The shipping kit includes the barrier assembly,
two key chain transmitters, concrete anchors and mount-
ing hardware. The product is covered by a one-year limited
warranty.

Designated Parking Corp.
See it at Booth 1033, or give us a call at (973) 669-8214.
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New Products Everywhere at
Intertraffic NA – Parking Industry Exhibition

MySpot Reserves Individual Spaces; Gets Its Power From Weight of Car

GMG Offers New Linux/Java-Based Revenue Control System

Circle #15 on Reader Service Card - See us at the PIE Booth #1033

Circle #13 on Reader Service Card - See us at the PIE Booth #1432

Circle #299 on Reader Service Card - See us at the PIE Booth #1328

Visit Paris and Geneva with IntegraPark’s Billing and Receivables Parking System
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Parkeon introduces its new Stra-
da range of solar-powered parking
terminals. Configurable for pay-
and-display or pay-by-space, the
Strada can accept coins, cards and
bills. Credit cards can be processed
and authorized online in real-time
or batched off-line. It supports the
full range of payment options and
centralization with autonomous
solar power. 

An exchangeable coin box is
positioned to make withdrawal a
quick and safe procedure. Supported
at the optimum height, the weight
of the unit can be safely tested

before removal. A 500-bill stacker is easily retrieved from
alongside the coin box in the cash vault.

Strada features include steel construction and a high-
ly secure electronic locking mechanism that is fully
shielded inside the cash vault. The sealed lead acid bat-
tery can be safely handled on the rare occasion it needs
changing. ADA-compliant, the Strada features a user-
friendly graphic display and comes in a range of colors.

See the Strada in action at Booth 1214, or call 
(856) 234-8000.

Parkeon Introduces Its New Strada Range of P-and-D Units

Circle #6 on Reader Service Card - See us at the PIE Booth #1214

Since 1954, Par-Kut has
been known as the leading
manufacturer of standard
and custom portable steel
buildings for the parking
industry. Maintaining this
status is easy when high-
quality products and excep-
tional service are applied to
every project.

Par-Kut’s completely fac-
tory-assembled booths are
single unit welded galva-
nized steel construction and

contain a UL-approved factory-installed electrical system.
Additional features are added to the booth designs to cre-
ate an application-specific masterpiece. Project specific

options include cashier windows, fee display windows,
raceways for gate/fence controls, safes, deal trays/drawers,
traffic lights, monitor shelving and even wall modifications
for pay station machines. 

Standard upgrade options are always available for glaz-
ing, HVAC systems, lighting, electrical, flooring and
roof/wall designs. Par-Kut also offers ADA-compliant units
and bullet-resistant designs for our ever-changing world.
Visit our Web site (www.parkut.com) to view some of the
popular styles:  Standard, Presidential, Parvue, Curvue and
Centry. 

See us at Booth 1227, call (800) 394-6599 or e-mail at
sales@parkut.com.

Par-Kut Features Standard and Custom Steel Buildings for Parking

Circle #297 on Reader Service Card - See us at the PIE Booth #1227
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Nagels
North America is
a worldwide
leader in produc-
ing all types of
machine-issued
tickets, access
cards and transit

tickets. Our North American operation has approvals from
various equipment manufacturers such as Federal APD,
Designa, Scheidt & Bachmann, Asytec, Amano, Skidata,
Dambach, Zeag, Parkeon, Metric, Hectronic and Alfia, and
we are continuing to form relationships with more.

We also produce tickets for the transport industry, such
as tram, train, subway or bus tickets; tickets for toll systems;

tickets for various barcode and magnetic strip systems;
entry tickets; and rolls for almost any pay-and-display sys-
tem.

North America is one of our many locations specializ-
ing in the production of tickets, rolls and access cards for
the use in data-capture systems. We operate more than 12
eight-color printing presses, which enables us to print high
quality and produce over 500 different types of tickets,
with a quantity of 6 million to 8 million per day.

Learn all about our products at Booth 1417, or call us at (646)
756-2541 or e-mail at kim@nagels-na.com.

Nagels Features Tickets for Major Revenue Control Systems in U.S.

Circle #294 on Reader Service Card - See us at the PIE Booth #1417
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With more than 70 years of pro-
viding innovative solutions in the
communications industry, Talk-A-
Phone Co. has paved the road that all
others follow. We manufacture the
industry-leading line of ADA-compli-
ant hands-free communications sys-
tems for use in parking facilities, col-
lege campuses, medical centers, eleva-
tors or any location that will benefit
from the added security of having a
24-hour accessible, one-touch emer-
gency communication/information
access station. 

A full complement of one- or two-button, tamper-

proof, indoor and outdoor units is available, along with
accessories designed to increase visibility and deter intrud-
ers. Talk-A-Phone offers wireless, low-voltage and solar
solutions. Mounts include free-standing towers, pedestals,
wall mounts and surface-mount boxes. Consolidators
enable eight phones to share one line. Talk-A-Lert Base Sta-
tion/Diagnostics software provides advanced supervision
of an unlimited number of emergency phones. 

Talk-A-Phone -- safety and security for parking applica-
tions, peace of mind for you.

See us at Booth 1415. Or call (773) 539-1100; e-mail at
info@talkaphone.com; or log on to www.talkaphone.com. 

Talk-A-Phone Features ADA-Compliant Hands-Free Communications

Circle #60 on Reader Service Card - See us at the PIE Booth #1415

Universal Boot’s simple
and successful three-prod-
uct line-up can cover any-
thing from a small subcom-
pact economy car to a full-
size SUV or box truck. Its
unique adjustable one-
piece aluminum-alloy
design is ultra-strong, one-

fifth the weight of steel, and best of all, entirely weld-free
for extra-easy repair and maintenance by your staff.

The Universal Boot-1 Basic will cover all vehicles with
a tire width up to 215mm (8.5”). The Universal Boot-1FB
Fat Boy will cover all vehicles with tire width between
215mm (8.5”) and 275mm (11”). And new for 2005, the
Universal Boot-1EU EuroBoy works on vehicles with
domed, protruding rims, such as shuttle buses, super-duty
pickups, cubic delivery trucks and more.

To see demo units and get more information, visit Booth 1428.
Or call (888) 354-5699 or log on to www.universalboot.com. 

If We Can Boot a Jet Airplane, We Can Certainly Boot You 

Circle #8 on Reader Service Card - See us at the PIE Booth #1428

Signal-Tech has illuminated
signs to add to your parking
management solutions. As a
leading manufacturer of LED,
Neon and Incandescent signs,
we at the company have been
providing the parking industry

with quality signs and signals for over than 75 years. In

addition to our in-stock signs, Signal-Tech also offers the
ability to create custom signs with any message you may
need. 
See our newest products at the Intertraffic Show in Baltimore.
Visit Booth 1426. Or you can call us today at (877) 547-
9900, for answers to all your parking signage needs! We are
also available on the web at www.signal-tech.com.

Signal-Tech Features Illuminated Signs To Solve Parking Management Issues
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The Interceptor III is the latest
in a long line of completely street-
legal parking enforcement vehicles
built by Westward Industries. We
can show you how you can pay for
this vehicle in two to six months
by increasing your revenue while
decreasing operating costs for your
parking enforcement department. 

At the same time, you can provide your Parking
Enforcement Officers with unprecedented comfort and
safety. A bold claim, you say? Let us show you how. 

Visit us at Booth 1009, call (204) 864-2056 or e-mail at
rthomas@westwardindustries.com. 

New GO-4 Interceptor III From Westward Industries 
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Smart Growth: Best Parking Practices
The Maryland Governor's Office of Smart Growth has

published an overview of parking strategies that meet the
challenges faced by projects in the context of smart
growth.

Recognizing the importance of parking in develop-
ment, this report looks for new ways to manage parking
supply and demand, to design parking facilities, and to
provide financing offering more, not fewer, options to
communities, households and developers. These creative
approaches are intended to promote better project design,
reduce construction and operational costs, and add value
to development projects. 

The main sections of this study specifically address
these three areas -- parking management, design and
financing. The first section identifies management strate-
gies that control the supply and demand for parking. The
second section proposes innovative design strategies that
reduce the aesthetic and environmental impacts of parking
facilities, including on-street parking, surface parking lots
and parking structures. The final section outlines various
financing mechanisms and incentives for the construction
of public and private parking structures. 

PT Blog Comments: Maryland has a new "Smart Growth: Best
Parking Practices" publication. The 42 page document can be

found by logging on to
http://www.planetizen.com/news/item.php?id=17161. I
skimmed it -- it was interesting but, as usual, took too much
from the planners, and not enough from “the Shoupistas.”
I sent a copy to Don Shoup (he was quoted a couple of times in
it) and asked his opinion. He came right back and said he was in
Northern Ireland on vacation and would look at it when he got
back. But he said he had read the first page and didn’t like to
continue reading anything after encountering "It is hoped that
…" on the first page.
I had to agree. Even a quick skim told me that the regular plan-
ning forces were in full charge -- with a bit of tweaking so that it
seems to fit all political and planning needs -- and finding very
little to say for just how to "fix" the problems of parking in
Maryland.
It is a pretty document, however, and if you want to hang it on
your wall, it might be good for that. I am probably being too
hard. Check it out for yourself and see what you think. 
But before you read it, take a look at the Web site list. See if you
can find one that deals with parking ... you know a professional
parking company, or organization, or publication. None, nope,
nada.

If you had been reading Parking Today’s PT Blog -- 
www.parkingtoday.com -- you would have known all about
this a month ago.
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Parking Department Declares First Full Fiscal
Year A Success

At the close of the city’s first full fiscal year of opera-
tion, the parking director of Lowell, MA, said his depart-
ment had an exciting and successful start. “Things went
well,” Chuck Carney said. “We achieved a lot of the things
we set out to do. A year ago, we didn't even have the organ-
ization. Everything you see here has been created.” 

The department was able to give about $320,000 to the
city's General Fund last year -- a marked contrast to only
two years ago, when garage operations cost the city about
$500,000 annually. The department has a $3.6 million
budget for the fiscal year that began July 1, up from $3.5
million last year, and is projected to be able to share
$500,000 with the city this year. 

Carney has put that money -- derived from the City
Council’s November 2003 decision to substantially hike
monthly garage fees, hourly garage parking rates and park-
ing ticket fines, among other things -- to good use. Carney’s
test case has been the Roy Garage on Market Street, where
improvements were unveiled in January. 

The Parking Department spent about $700,000
installing automated payment and monthly pass-reading
equipment, new lights and video cameras, as well as pro-
viding more security guards and 24-hour escorts. Addition-
al security guards were hired at the city's three other public

parking garages. The department also has stepped up the
city's enforcement of on-street parking violators. 

“We're trying to run it like a business,” Carney said.
“Parking is becoming a very critical piece to this whole puz-
zle here in the city. It's our objective to offer our customers
a safe and clean and secure environment in a professional,
business way.” 

He said the key is automation of the city's four public
parking garages, which will result in labor-cost savings with
the private firm that manages Lowell's garages, Central
Parking Systems. “Quite frankly, after we go through the
total automation, there'll be fallout from that. There’ll be
people [Central Parking employees] that don't have the
skills” and must be moved out of the Lowell garage system. 

Parking and ticket revenues will finance most of a new
$20.5 million, 900-space public parking garage slated for
near the corner of Middlesex and Central streets in the
Jackson-Appleton-Middlesex (JAM) area of downtown. 

PT Blog Comments: The city’s Parking Department reports that
they not only have moved from costing the city a couple of mil
to operate, they also are turning a profit and are going to pro-
vide $320,000 to the General Fund. Now that's what we like
to hear. A parking department being run like a business. They
are cleaning up the garages, adding security, installing new
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Security with TechnologySecurity with Technology
Worldwide experience gained through countless installations

Single source system solutions

Customer service is top priority

Advanced technology

Reliable and secure

Parking Solutions             Traffic Barriers              Access ControlParking Solutions             Traffic Barriers              Access Control

Magnetic
Automation Corp.
3160 Murrell Road
Rockledge, FL 32955
Phone:321-635-8585
Fax: 321-635-9449
e-mail:info@magnetic-usa.com
www.ac-magnetic.com

Magnetic
Automation Corp.
3160 Murrell Road
Rockledge, FL 32955
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e-mail:info@magnetic-usa.com
www.ac-magnetic.com
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All Operational

Consulting Services

REVENUE ACCESS CONTROL 
EQUIPMENT SPECIFICATIONS

• OPERATIONAL AUDITS

• MANAGEMENT RFP’S

• EXPERT TESTIMONY

DLC CONSULTING

over 20 years of experience

CERTIFIED ADMINISTRATOR OF PUBLIC PARKING

C O N S U L T I N G

973 697 8212 • dlc_park@ix.netcom.com

37 Summit Road
Milton, New Jersey 07438-9518
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Call for a free information kit. 724-772-2400 www.ctrsystems.com

PARC/S is a Windows NT-based

program allowing you to manage

parking access and revenue control

from your computer. Whether your

needs involve one garage or multiple

garages, PARC/S maximizes your

traffic flow, revenue tracking, and

security, while reducing paperwork

and tightening your data control.

� Customized installation and servicing solutions for
one garage or many 

� Maximized garage security and traffic control
� Increased revenue control
� Reduced paperwork
� Effective data control and reporting

Set Your Parking Problems
on Cruise Control 

revenue control equipment, and still
have money left over. Way to go, Lowell.
My guess is that their operator, Central
Parking, is in there helping with good
ideas and support for the city. It most
likely will mean, as pointed out in the
story, that Central will have to make
some personnel changes to match up
with the new equipment, but they can
do that. 
Hats off to Parking Director Chuck
Carney, a PT subscriber and obviously a
good businessman. It sounds as if he
could be a Shoupista. He was able to
move his department in the right direc-
tion without succumbing to the lure of
the city's General Fund until after money
was spent on his garages. 
One little hint: Wouldn’t it be great if
the $320,000, soon to be half a mil,
was earmarked for streetscapes, new
lighting and other improvements in the
neighborhoods where the money was
collected? 

If you had been logged on to PT
Blog, -- www.parkingtoday.com --
you would have read this a month
and a half ago. It’s free, you know.

Is Parking Really Such an
Issue in Senior High School?

The age at which Des Moines, IA,
students can obtain a permit to drive
to and from school could be raised if
a group of students is able to persuade
administrators that doing so will help
solve an ongoing student-parking
issue at Johnston High School. Three
high school student council members
addressed the school board to discuss
the parking problem and offer solu-
tions to create more parking spaces.

Although administrators said
they don't know how many students
were issued parking passes during the
last academic year, they agreed that
the number of eligible students
exceeds the number of available
spaces. The three students suggested

the age of eligibility for obtaining a
school permit be raised from the cur-
rent 15 to 15 1/2, effectively barring
most freshmen from driving to school
and opening up spots for sopho-
mores, juniors and seniors.

"It's a dilemma: There are more
students driving than there are spaces
for them, so what are they supposed
to do?" Principal Bruce Hukee said.
"We tell them to carpool and to get
here as early as they can, but the lat-
est arrivals probably will not have a
place to park on campus." Schools
Supt. Richard Sundblad said unlike
other schools in the Des Moines area,
Johnston's campus didn’t include
street parking, so students who could-
n’t find a parking space have few
options.

The board praised the students'
proposals, but questioned raising the
school-permit age.

"Many students have activities
after school, and if they can't yet drive
and their parents work, that presents

from Page 37
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lighter is still “hot” and you can run
down the car battery? 

Of course, there’s the CD player
and the hard drive. Some drives are
built to take a lot of punishment
(such as those in laptops) and some
are not. Which ones do you think are
best for a car? What about parts? You
can get them on eBay, or may have a
lot of them just lying around the
house. (My guess is that there are
more lying around Auri’s than mine,
but who knows.) Did you know that
you can take a broken laptop and use
many of the parts in “geeking” 
your ride?

This book has pictures, diagrams,
and even drawings of the right tools
to use. Auri has done a great job with
this one.

Most impressive is the foreword.
Seems Auri has worked alongside
Apple cofounder Steve Wozniak. 

Wozniak describes his cars and
the electronics that are in them. This
geek has a Hummer with satellite TV,
Internet access and Wi-Fi, and all
kinds of servers and iPod-style music
systems. He buys cars based on the
electronics that are built in. Remem-
ber when you bought a car because
you liked the color? Those days are
history. 

Wozniak believes the work done
by Auri in  “Geek My Ride” can
enable the layman to bring his car
online and in real-time and under
budget. What better recommendation

can you get than that?
If you are even considering

installing something more than a CD
player in your car,  “Geek My Ride” is
the place to go. It’s available on Ama-
zon.com and at most places where
Computer Geek books are sold.

PT’s expert on computer security
and communications, Auri
Rahimzadeh, has published a new
book, and once you get past the title,
it’s a lot of fun. “Geek My Ride” is a
self-help book for those who wish to
turn their car into a moving comput-
er and media center. 

The title is, of course, a takeoff on
the MTV reality series  “Pimp My
Ride,” where unsuspecting vehicles
are turned into moving bordellos.
Auri, however, takes a bit of a differ-
ent approach. He gives you the tools
to do the job yourself. Not bordellos,
but media rooms.

As they say on the cover, if your
automotive high tech goes far beyond
a backseat DVD player with a drop-
down screen, this book is for you.
Want a gaming PC, Internet access,
satellite TV, video conferencing? This
book is the place to go.

You can add these and half a
dozen geek toys to your ride with
these step-by-step instructions, com-
plete lists of tools and equipment,
advice on handling power and tem-
perature issues, even essential physics. 

This is a book for people who
want to do things but have no clue. It
brings up things such as problems
with the car warranty and how to be
sure you aren’t voiding it (check with
the dealer). How about power? Did
you know that if you stick something
in the cigarette-lighter socket and
turn off the key, that on some cars the
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PT

a hardship for those families if you no
longer allow 15-year-olds to get
school permits," board member Julie
Summa said.

Sundblad said the bigger issue in
the parking debate was deciding
whether extra space could be added to
the high school campus. He said
administrators had discussed adding
parking space in the current marching
band practice area after the football
field is given a permanent surface.

"We need to ask ourselves how
much green space do we want to take
up with parking?” he said. "What is
reasonable? Should we expect that all
students should be able to drive and
park? We need to put some more data
behind our decision."

PT Blog Comments: Johnson High School
is actually discussing the problem of hav-
ing too many student drivers and not
enough spaces. The students now pay $5

a year to park on-campus. There seem to
be no spaces available off-campus. 
Well, duh.
The students are complaining that they
have to drive since many come before
school and stay after school for extracur-
ricular activities and the buses don't run
then. 
I went back in the deep dark reaches of
my mind and tried to remember how I
survived in high school without a car. I
was a member of every club and activity
known to man (except the chess club --
could never play that game). We lived
about two miles from the school. I
walked.
However, many students lived in the
country, but they still participated. Their
parents brought them in early (on their
way to work, perhaps) and then picked
them up after work, about the time the
special activities got finished. Seemed an
easy solve to me. And the parents
assumed that was their job. You know, to
be parents.
Oh, the problem is that the driving age

in Iowa, or the learner permit age, is 15.
So many freshmen are driving to school
taking spots usually taken by upper class-
men. Why not just give all the spaces to
seniors? Raise the fee to $20 a month. If
they can't afford $20 a month to park,
they can't afford a car.
Then go to the surrounding neighbor-
hoods and tell the people that you are
going to sell permits to park in front of
their houses at $50 or $100 a month
and take the money to clean the streets,
put a few more cops on patrol, replace
the streetlights and repave. My guess is
that the neighbors would love it, the kids
would pay it, and all would be happy. 
The parents who didn't want to get up
and take their kids to orchestra practice
at 6 a.m. would pay for the parking.
Why does this seem so difficult?

JVH comments on Parking News
every day at PT blog -- log on at
www.parkingtoday.com. 

from Page 38
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Nigel Williams was inaugurat-
ed as President of the British Park-
ing Association (BPA) at its annual
General Meeting. The association
also announced it would be press-
ing the government to introduce a
new criminal charge for the offense
of attacking a parking attendant.

Williams, Head of Acquisitions
at Q-Park, has worked in the park-
ing industry for more than 20
years.  In recent years, he has been
active in driving BPA initiatives to
improve standards in the on-street
sector, having chaired the BPA
working groups that have devel-
oped the model contract and the
DPE Review. 

During his presidential year,
Williams will focus on the develop-
ment of training for people in the
parking industry. He is leading the
BPA group that is creating a sector
skills strategy for the industry.  Cur-
rently, no defined qualification
structure exists for the entire park-
ing sector. This means it is difficult
for people to follow a career path
that will take them from an opera-
tional to a managerial level. The
strategy will address this, and in
particular, will look at developing
degree level qualifications. 

In its announcement, the asso-
ciation said it believes a new charge
for attacking a parking attendant is
justified as levels of attacks against
PAs continue to increase in volume
and severity. For example, in Lon-
don alone, PAs suffer on average
three physical attacks per day. The
BPA started lobbying the govern-
ment in 2003. 

Keith Banbury, chief executive
of the BPA, commented: "For an

offense against a public servant to
be seen at the same level as an
attack against a police officer
would send out all the right mes-
sages and be seen as a direct exam-
ple of the government’s new
'respect' campaign that we fully
support. As well as protecting PAs,
a criminal charge of 'assault against
a public servant' also could cover
attacks against medical staff, rail-
way staff and other 'risk groups' in
the public service.” 

The BPA has introduced a num-
ber of initiatives intended to
improve the industry, including
commissioning an independent
review of how on-street parking
enforcement is carried out across
the country. The results of this
review were to be announced in
July and put to government for
inclusion in its Statutory Guidance
Notes for the Traffic Management
Act. 

Circle #42 on Reader Service Card

We do everything
except park your cars.

www.kimley-horn.com/contact/parking414

54 offices nationwide include—
Chicago, IL  (312) 726-9445

Houston, TX  (281) 597-9300

Los Angeles, CA (818) 227-2790

Raleigh, NC  (919) 677-2000

West Palm Beach, FL  (561) 845-0665

BPA Announces New President;
Presses New Criminal Charge

Last month
over 15,000
DIFFERENT

people visited
PT's web site -

www.parkingtoday.com

Circle #162 on Reader Service Card 
See us at the PIE Booth #1329

Do you want to
upgrade to machine
readable but you
can't because you've
been told the price
and it's too 
expensive?”

Keep your existing

Gates, Dispensers

Card readers, Intercoms

• Fully machine readable
• Designed for Valet

AND Self Park
• Pay on Exit
• Pay on Foot
• Credit Card In/Out
• On line Credit Card 

Processing

Uses Proven IBM Hardware

with 24/7/365 four hour service

THIS IS THE MOST COST

EFFECTIVE PARKING 

REVENUE CONTROL 

SYSTEM ON THE MARKET.

CALL TODAY!!!

Standard Parking 
Systems, Inc.
513-232-0990
Cincinnati, OH

www.standardparkingsystems.com

“

 pt 0805rev2  7/22/05  4:17 PM  Page 41



August 2005 • Parking Today • www.parkingtoday.com42

Circle #176 on Reader Service Card - See us at the PIE Booth #1402

Everybody Loves
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The            Parking Station 
from Digital Payment

If it is time to start looking 
for a solution for your 
expanding on-street parking
needs, you need to meet LUKE.
The LUKE Parking Station from
Digital Payment can meet your
needs now and far into the future.
Present the public with a familiar
face that will make parking in your
city fun!

Call today to meet LUKE!

Now Shipping With:

Real-Time Credit Card

320 x 240 Color Screen

Cell Parking Integration

GPRS or CDMA Modems

802.11 or Wired Ethernet
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Remote Rate Setting
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“Smart” Cars
Imperial Parking in Vancouver,

Canada, is using Mercedes for patrol
vehicles. Well, at least they are man-
ufactured by the German luxury car
company. According to Imperial
Manager Dave Harkness, the tiny
“smart” cars are fuel-efficient and
perfect for patrolling the tight spaces
in surface lots and structures.  

Central Parking
Ends Discussions
on Selling Company

Central Parking Corp. has ter-
minated discussions regarding the
potential sale of the company. On
March 14, Central announced that
it had retained Morgan Stanley to
assist in evaluating various strate-
gic alternatives to maximize share-
holder value, including the possi-
ble sale of the company.

Central Parking expects to
continue to review alternatives
designed to enhance shareholder
return, including a share repur-
chase program, changes in its divi-
dend policy and other changes in
the capitalization of the company.

Monroe J. Carell Jr., Chairman
and Chief Executive Officer, said:
"The board has decided not to pur-
sue a sale transaction at this time
and has terminated discussions
with potential buyers. After consid-
ering [its] strong franchise and
future prospects, the board con-
cluded that the company can best
enhance shareholder value by
streamlining operations and focus-
ing on core competencies and key
markets with the greatest potential
for growing profits."

The Largest Parking

Event in the US --

Intertraffic NA/PIE

in Baltimore.

See page 26
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